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OtgpartoAoyia eKTTAIOEUTIKOU OEMIVAPIiOU
«Hyeoiag ka1 MwARoewyv otnv Eroxni Tng TexvntAg Nonpuoouvng, Al»
TNV Mépurrrn 18/9/2025 & tnv MNéptrTn 25/9/2025

1" Evotnta
Eltoaywyn otnv Texvnti Nonpoouvn, Al,
Oplopog KAl BAOLKEG EVVOLEG
Mwg n Texvnti Nonuoaouvn, Al, emtnpedlel TOUG TOPEIC TWANCEWV Kal Nyeciog;

2" Evotnta
Hyeoia otnv Enoyxr) tn¢ Texvntig Nonpooivng, Al,
Néeg 6e€LotnTeC Nyeoiag
H ouykévtpwon dedopévwy kal n Ann anopdcewv
Anpoupyia mepBAANOVTOG KOLVOTOULOG KOL CUVEPYQOLOG

3" Evotnta
Texvnti Nonpoouvn, Al, otig NMwARoeLg
MNwg n Texvnt Nonpoaouvn, Al, aAAGeL tn Stadikaoia MwANcEwY;
Xpnowa «epyaleia» Texvntig Nonuoouvng, Al, yla TwANTEC
AvaAuon 6edopévwy Kal eEATOUIKELON TPOTACEWY Kal poodopwv

4" Evotnta
Anuovpyia Ztpatnyikwv NwAnoswv pe Baon tnv Texvnt Nonpoouvn, Al,
ZTPATNYLKOG OXESLAOUOG MWANCEWY
MEeTPOELS EMLTUXLAG OTLG TWANCELS

5" Evotnta
Ag§Lotnteg EMkowvwviag kot Alanpaypate0oewv
NEeG MPOOEYYLOELG OTNV ETMULKOWVWVLA LE TIEAATEC
MoAukavaAlkég tpooeyyioelg Twv mehatwy - omni channel marketing and sales
MeBoboloyia HETPNOEWY TWV BETIKWV KOL APVNTIKWYVY EUTIELPLWV TWV TIEAATWV UG,
customer experience
O P6Ao¢ TNG ouvaloOnuATIKAG VONUOoUVNG OTLE TTWANCELS

6" Evotnta
Awoiknon NWANGEWV - Lol GUCTNUATLKA Kot LeB0SIKA MPooéyylon LEoW LOVTEAWV
'EpeuVeG pOAWYV, LkavotNTwy Kot dg§lotritwv B2B kot B2C - relational orientation
Awapopdpwon otoxwv Kot peBodoloyLwv enitevéng toug
Awdikacia npoogyylong neAatwv



